




Describe your character/ideal client. Who do they want to become? What do they want from you?

We help clients go from _________________________ to _____________________________.



External Problem:

Internal Problem:

Philosophical Problem:



Your Empathy::

Your Authority:



What’s the simple path you want people to follow? Give them 3 or 4 steps.



What’s the next step you want them to take?



What does life look like when they work with you?



What happens if they don’t work with you?



Put it all together!





YOUR CALL TO ACTION:

Today has been all about marketing, 
but there are five other key 
elements of your law firm operating 
system.  

To see how you measure up, take 
this free assessment.
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